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Don't commit a faux pas ,

i "ynur‘next funetign. «
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.,. launches,  seminars and  awards
,J - mies hich althoy, they are

special occasions, can aften be daunting
I amtended a seminar to help me feel
mote comfortable and confident at
g evenrs,

“The seminar ws
quite a small and f
icked up a few

at because it was

B
endly group and 1

le but cffe

feel much mote comforable about
meeting new people at functions now''
You're better off mecting three people
aned having a good quality conversarion
than trying o get around ro chirry
Wait undl the end of the
sation o exchany 5
i the other person for theirs firse
You don't want to make a sales pirch at
a nerworking function and thrust your
business card ar them like you're
haniding our flyers in the main street of
town., It can be offputting to othes
peaple if you come acrosd as
of needy, Afrer all. you're there to build
good relationships.
prises me o see people rtlk
antly about themselves, hand out
ness card and walk away,
anti-business,” says Lea-Anne Brg
afortunately most people-are 100
per cent focused on themselves, If you
ask questions, listen and make
convetsition, otherss will warni to you
and remember you,” says Brighton.

z¢ business cards

o pushy
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